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      at Warrandyte
Saturday 25 and Sunday 26 February 2012
  On the riverbank opposite the Warrandyte pub
www.potteryexpo.com
If you would like to participate please complete and send by email to jane@potteryexpo.com:

Name:………………………….

Address:……………………….

Phone:……………mob……….

Email:………………………….

Website:……………………….

In 3 words or less describe your work for the flyer:

………………………………………………………..

2 Photos for selection and use in publicity and website [sent by email to jane@potteryexpo.com]
The fee for the Warrandyte Expo is $170.
Enquiries: Jane Annois 03 98442337/0422942216

Please complete and send even if you have done this before.
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We must stress the importance of having a professional stand. 


· Bring plinths and a stand to show your work at its best advantage.
· Design and prepare your stand in advance. Practise setting it up to see how the display will work, a week in advance so that you have time, to alter, build, paint, change.
·  Have stands and plinths of varying heights. Work of the same height, at the one level, at the same price range on a trestle does NOT sell.

· Have display boxes on plinths with a fresh coat of paint 
· Have varying sizes and prices of work. If the big ones don’t sell they will help to sell the smaller pieces. The most expensive pieces tend to sell on Saturday morning. Be ready.

· Show off!!! 
· Do not clutter your stand with too much work. 

· Keep some hidden in reserve for when pieces sell. 
· The day before the Expo, be ruthless. Do not bring anything you are not sure about. Only bring your best work. 

· This is an outdoor exhibition, not a market.
· Get rid of your mess behind your stand, or at least cover it.
· If you hide behind your stand with a book, you will not sell. 

· Have literature ready to hand out with your work. It gives you a chance to talk and explain what you do.

· Be professional in your display and interaction with your customers.

· Have wrapping paper, money handling facilities, business cards ready.

· You are promoting not only your own work but the Expo and encouraging people to come back next time, bring their friends, talk about it, learn about ceramics, visit a gallery, do a class, visit studios, have a go, commission work, think about a residency, enrol their kids  etc etc…. even buy a pot.
· Smile and be interactive and friendly.
· Have fun and check out everyone else’s stands and work.

